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Pinnacle MI Options

Maximizing your Opportunity

• Single Financed Premium (exception only)

• SplitEdge

• Lender Paid Mortgage Insurance (LPMI)

• Monthly Mortgage Insurance 

SMSplitEdge is a registered trademark of Radian Guaranty Inc.
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BPMI Single Premiums

 Borrower pays for MI with a single, one-time payment at closing 

 An option called financed single premium means the MI is financed 

as a portion of the loan amount ( no out of pocket expense)

 Possibility of qualifying for a larger loan, thanks to the lower payment

 A lower monthly payment than traditional monthly MI

 If the borrower cancels the MI through the Homeowners Protection 

Act any unused (unearned) portion of the premium is refunded to the 

borrower

 New Lower Rates for 760 FICO Loans

Exception Basis only on Financed

3
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BPMI Singles

• Pinnacle allows 

the Upfront  

premium to be 

financed for 

gross LTV’s up to  

95%

4



5

About SplitEdgeSM

 Creative BPMI product from Radian

 Designed to split the cost of MI premiums into a single upfront and 

monthly renewal premium

 The upfront premium can be paid by a pricing adjustment, be paid 

by the borrower, seller or approved third parties.

 Splitting the cost of the MI premium and aggressive pricing, gives the 

borrower a lower monthly MI payment or allows them to qualify for a 

larger loan amount 

 Refundability of Upfront Premium to the borrower if the loan cancels 

under HPA during the first five years

 Allows for a deferred initial renewal payment (no escrow for the monthly 

MI premium at closing)

SMSplitEdge is a registered trademark of Radian Guaranty Inc.
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SplitEdge Benefits

 Offers an alternative to traditional Monthly MI loans

 Can be used to qualify more borrowers

 Offers the ability to capture increased market share by providing 

a unique mortgage insurance option

 Possibility of qualifying borrowers for larger loan amounts

 Competes effectively with FHA premium structure
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Benefits To Borrowers

 Single upfront payment can be paid through a price 
adjustment

 Lower monthly renewal rates for MI payment

 MI may be tax deductible under certain conditions

 Partial refundability of the up-front mortgage insurance 
premium to the borrower if the MI is cancelled during the 
first five years under HPA

 Can be a better option over LPMI or traditional monthly MI
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Rate Card Comparisons 

Monthly vs. SplitEdge  1% Up-Front

Coverage
Monthly

100 bps

SplitEdge
Advantage

25 .62 .18 .44%

Full Documentation, Fixed Rate, LTV to 90% 720 FICO
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Coverage Monthly
100 bps

SplitEdge
Advantage

30% .94% .40% .54%

Full Documentation, Fixed Rate, LTV to 95% 720 FICO

Rate Card Comparisons 

Monthly vs. SplitEdge 1% Up-Front
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Lender Paid Mortgage Insurance - LPMI

How it works

– The lender pays the MI premium and charges a fee or slightly higher 

interest rate.

– For many homebuyers, Lender-Paid Mortgage Insurance (LPMI) offers 

significant advantages over the more traditional borrower-paid MI or even 

other loan options.

Beneficial to Lenders, Tax Savings for Borrowers
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Why Lender Paid MI?

 MI payment is included in the interest rate or loan price.

 Borrowers can possibly qualify for larger loan amounts 

than BPMI.

 May be able to take advantage of increased tax 

deductions due to MI included in the interest rate. 

 Beneficial for borrowers with AGI greater than MI 

deductibility limits.

 Risk based pricing gives high FICO borrowers more 

advantageous MI rates offering the borrower significant 

savings over the life of the loan.
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Pinnacle LPMI Price Adjustments
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Recap of Sales Benefits

• Lower Monthly Payment.

• Borrower can possibly qualify for a larger loan 

amount.

• Avoids interest rate risk that a borrower is exposed to 

with a Prime based HELOC.

• Possible tax advantages to the borrower.

• Qualify more borrowers, originate more loans



14

Sweet Spots for Financed Single

 Lender is already doing a premium priced loan and the buy-up 

multiples are not conducive for LPMI 

 Borrower looking for the lowest possible payment and not 

concerned about appreciation for MI cancelation.

 Loan is tight on DTI

 Borrower with limited cash for closing

 90% LTV 760 Score

 Best  alternative for all 90% LTV loans and 760 FICO 95%
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Sweet Spots For LPMI Single

 Lender has a hard time selling larger loan amount  to the 

borrower (Financed MI)

 Buy-up multiples are favorable for LPMI 

 Borrower has adjusted gross income greater than $110,000

 Borrower with limited cash for closing costs

 Borrower at max loan limit
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Sweet Spots For Split Premiums

 Seller or builder concessions available for up-front 

premium

 Lender uses premium pricing to pick up the up-front 

premium

 Lender already doing a premium priced loan  and can’t do 

single financed premium or LPMI

 Adjusted Gross Income greater than $110,000

 Adjustment for High Cost Loans lower than Singles
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Payment Comparison 93% LTV 760 FICO
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Loan Amount Comparison 93% LTV 760 FICO
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MI Tax Deductibility

• Private MI premiums may be tax deductible for borrowers who 

purchase or refinance a home as of 2007. Loans with MI that closed 

before 2007 are not covered. 

• Families with a household income of $100,000 or less will be able to 

deduct the full premium cost of Private MI.

• The legislation and the deduction will expire December 31, 2010. 

• The average annual tax savings is between $300 and $350/family. 

• Treatment of prepaid premiums: 
– “Generally, if you paid premiums for qualified mortgage insurance that are 

properly allocable to periods after the close of the tax year, such premiums are 

treated as paid in the period to which they are allocated. You must allocate the 

premiums over the shorter of the stated term of the mortgage or 84 months, 

beginning with the month the insurance was obtained. No deduction is allowed 

for the unamortized balance if the mortgage is satisfied before its term.”

Source:  micanews.com and IRS Publication 936: http://www.irs.gov/pub/irs-pdf/p936.pdf 

 Please consult a tax professional for detailed information.
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http://www.irs.gov/pub/irs-pdf/p936.pdf
http://www.irs.gov/pub/irs-pdf/p936.pdf
http://www.irs.gov/pub/irs-pdf/p936.pdf


Located at www.radian.biz

Radian Calculator Tools

• Click “Lenders” on the left hand side

• Then “Calculators/Rate Finder”

• Choose From:

• MI Rate Finder

• Radian Decision 

• Loan Amount Estimator

• Also in “Quick Links”
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Contact your local Radian MI Representative
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